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Welcome and thank you for joining us today

Forum NY
Taking Wealth Management Services to the Next Level
		

As General Manager of Reuters AdvicePointTM, it is my pleasure to invite you to the
Reuters AdvicePoint Forum NY: Taking Wealth Management Services to the Next Level.
Today’s program offers an agenda specifically for wealth managers looking to grow
assets, improve service quality and better assist clients in achieving their life goals.
Rarely will advisers find such a wide range of speakers packed into a one-day event.
Ten sessions, with more than forty expert speakers, will cover a broad spectrum of
topics touching upon investment, wealth and practice management.

Some of today’s top financial bloggers will offer their opinions on the economy, the market and the
people who move them, in a panel entitled “Stepping into the Financial Blogosphere.”
The meeting rooms, however, are only part of the event. The Forum also includes an exhibition
area where an assortment of companies will display their latest financial products and services. And
ample time has been included in the agenda for advisers, speakers and other financial professionals to
gather informally in the banquet facilities of the historic New York Athletic Club.
Thank you for participating in the Reuters AdvicePoint Forum NY. We hope to see you again later in
the year at our Forum in Long Beach, CA on June 3 and our two fall events in Houston and Westchester,
New York.
Regards,

Scott Parry
General Manager

Featured Sponsors and Exhibitors
Aegon USA Advisor Resources Group*
AIG Royal Alliance*
Aston Asset Management*
Century Securities Associates, Inc.*
Claymore Securities, Inc.*
Direxion Funds*
FBR Funds*
Hodges Capital Management*

Integrity Life Insurance Company*
James Investment Research, Inc.*
Lord Abbett*
PENSCO Trust Co.*
ProFunds Group*
SmartGrowth Mutual Funds*
U.S. Wealth Management
* Featured sponsors

Media Sponsor
Investment Advisor and Wealth Manager magazines
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Forum NY Program

Investment Management
Wealth Management
Practice Management

Taking Wealth Management Services to the Next Level
*CFP credit available for sessions marked with an asterick

President’s Room

Olympic I

10th Floor

8:15 am 9:15 am
9:15 am 10:00 am

Olympic V

10th Floor

10th Floor

Registration / Breakfast (9th Floor)
Keynote Speaker

Ron Insana, CNBC Contributor for Market and Political Events
“After the mauling of the ‘Bear,’ has the Bull market begun?”

10:00 am 11:00 am

11:00 am 11:45 am
11:45 am 12:45 pm

12:45 pm 2:00 pm
2:00 pm 3:00 pm

3:00 pm 3:45 pm

Managing Growth: Increasing
Assets and Service Quality

Meeting the Changing Needs of
Retirees*

Understanding your Client’s
Financial Personality

Richard Koreto, Wealth Manager
magazine
David Bugen, RegentAtlantic Capital
John Napolitano, U.S. Wealth
Management
Lewis Schiff, Advanced Planning Group
Richard Stone, Salient Wealth
Management

Tere D’Amato, Commonwealth
Financial Network
Robert Carlson, Carlson Wealth
Advisors
Mark Cortazzo, MACRO Consulting
Group
David Certner, AARP

Jordan Goodman, Jordan Goodman
Financial Communications

Morning Coffee (9th Floor – Exhibit Hall)

How to be Heard: Focusing your
Marketing Message

Meet the Lipper Leaders: What
Keeps Them Ahead?*

Christopher Holman, ClientWISE
Libby Dubick, Dubick & Associates
Brian Jones, CJM Wealth Advisers
Michael Kresh, M.D. Kresh Financial
Services
Tracy McCarthy, BNY Mellon Wealth
Management

Andrew Clark, Lipper
Adrian Bachman, Rydex
Mark Boyar, The Boyar Value Fund
Brad Kinkelaar, Thornburg Investment
Tom O’Halloran, Lord Abbett

How to Strategically Manage
Mortgage Issues and Other
Liabilities*
Gary Schatsky, Objective Advisor
Bernard Kiely, Kiely Capital
Management
Gibran Nicholas, CMPS Institute
Scott Richardson, Carteret
Mortgage

Luncheon Buffet (9th Floor – Exhibit Hall)

How to Extend Your Professional
and Community Networks

Estate Planning for the Small
Business Owner*

Fund Strategies: Do Style Boxes
Limit Performance?*

Christopher Jordan, LEXCO Wealth
Management
Tom Orecchio, Greenbaum & Orecchio
James Tissot, Prism Planning
Peter Vessenes, Vestment Advisors

Lauren Prince, Prince Financial
Advisory
Bruce Merrell, United Advisors
Christopher Poch, LPL Financial
Martin Shenkman, Shenkman Law

Kevin Mahn, SmartGrowth Mutual
Funds
Ronald Altman, MB Investment
Partners
Thomas Howard, AthenaInvest
Tom Roseen, Lipper
Suzanne Stepan, Utopia Funds

Afternoon break (9th Floor – Exhibit Hall)

3:45 pm 4:45 pm

Stepping into the Financial Blogosphere*

4:45 pm 6:30 pm

Reception / book signing

Jamie Green, Investment Advisor and Wealth Manager
Henry Blodget, Silicon Alley Insider
Eric Janszen, iTulip
Barry Ritholtz, The Big Picture

(9th Floor – Exhibit Hall)

Master Your Money Type signed by author Jordan Goodman
The Middle-Class Millionaire by Russ Allen Prince and Lewis Schiff; signed by co-author Lewis Schiff

Forum NY
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Elevators

Keynote Speaker
Ron Insana
CNBC Contributor for Market and Political Events
After the mauling of the “Bear,” has the Bull market begun?
Ron Insana is the founder and Managing Director of Insana Capital Partners.
The Firm is an SEC registered investment adviser with approximately $100 million
in assets under management.
Mr. Insana brings more than two decades of financial market experience
as an award-winning journalist covering global economics, financial markets,
political policy and the alternative investment industry. Mr. Insana currently
serves as a regular contributor on CNBC, the world’s leading business and
financial news network, giving color to major market and political events. Prior to founding the Firm, Mr.
Insana was the anchor of CNBC’s Street Signs, wrote monthly columns for a major U.S. newspaper and
hosted a nationally syndicated radio program. Mr. Insana joined CNBC in 1991 as a regular contributor
to various television and radio programs produced by CNBC and its affiliates. Before moving to CNBC,
Mr. Insana worked as Managing Editor and Senior Anchor for the Financial News Network, where he
began his career in 1984 as a production assistant. Mr. Insana has written three books about Wall Street. He
graduated with honors from California State University at Northridge.

Insurance Services for RIAs
Empowering You is Our Business
Advisor Resources was founded in 1994. We provide enhanced insurance service and
support to RIAs, including comparative analysis, direct downloads, and pre-completion of
client paperwork, to name a few.
We are a unit of Monumental Life Insurance Company and Transamerica Financial Life
Insurance Company, AEGON companies. Monumental Life and Transamerica offer a select
product line of annuities geared toward RIAs with no commissions, no up-front sales
charges, and no surrender charges.* (Other costs apply).
Stop by our booth for more information about Advisor Resources and how
we can help you grow your business. If you missed us, please contact an Advisor
Resources Consultant at 800.797.9177, option 2 or visit us at www.advisorresources.com.
*If the Life with Emergency Case Annuity Payment Option is chosen, the maximum
surrender charge is 4% during the annuitization phase.
Before investing, consider the product’s investment objectives, risks, charges,
expenses. Contact Advisor Resources for a prospectus containing this information.
Read it carefully.

VADADV0408

Forum NY

A unit of Monumental Life Insurance Company, Cedar Rapids, IA
and Transamerica Financial Life Insurance Company, Purchase, NY.
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Managing Growth: Increasing Assets and Service Quality
Richard J. Koreto – Moderator
Wealth Manager Magazine
Richard J. Koreto is the editor-in-chief of Wealth Manager magazine.
Previously, he was the executive editor of Financial Planning magazine and its
website, which won an ASBPE Gold Award for its community section. He acted
as news director for the magazine’s daily news service and also hosted a series
of phone and web chats with industry professionals on a variety of planning
and investing topics.
Richard also served as a senior editor at the Journal of Accountancy, writing
and editing articles on financial planning, technology, and financial accounting.
He helped start up two web-based ventures as a reporter for a small-cap news service and a content
director for a hedge fund news and resource site.
In 2004, Richard wrote Run It Like a Business: Top Financial Planners Weigh In on Practice Management
(Dearborn Trade). He has been a frequent commentator on investing issues on WLIE-AM Business Talk
radio, has appeared on CNN-FN, and has spoken to financial planning and accounting groups around the
country. He also served as the president of the New York Financial Writers’ Association.
Richard graduated from Vassar College with a degree in English and Latin and took courses at New
York University in interviewing and investigative reporting.

David H. Bugen
RegentAtlantic Capital
David is a founding principal of RegentAtlantic Capital and co-directs the
overall operation of RegentAtlantic, an independent fee-only wealth management
firm in Chatham, NJ. Today RegentAtlantic has 36 employees and more than
$1.8 billion in assets under management.
Providing wealth management services since 1979, David holds a BA in
Economics from Rutgers College, an MBA in Finance from Rutgers University,
and holds the CFP designation. David is the former chair of the Northern New
Jersey Chapter of the International Association for Financial Planning and serves
on the investment policy committee for the Financial Planning Association. He has taught courses on
investments, personal financial planning, and retirement planning at the County College of Morris and
has taught the CFP program at Fairleigh Dickinson University. He has presented seminars for numerous
organizations including AT&T, BASF, CibaGeigy, Johnson and Johnson, M&M Mars, and Nabisco. He
has written articles for Morningstar.com, Financial Executive, and The Daily Record. David has appeared
on national television and radio programs and has been named as one of the best financial advisors in the
United States by Money, Worth, Mutual Funds and Barron’s magazines. He is profiled and listed in Who’s
Who in Finance and Industry. David is a member of the Alpha Group, a nationally recognized group of
senior investment advisors, that Barron’s called “the nation’s most powerful financial planners.” David serves
as a member of the Board of Directors and chairs the Investment Committee of Homeless Solutions, Inc.
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John P. Napolitano
U.S. Wealth Management
John started his career in public accounting in 1978 with Alexander Grant
& Company and then went on to build his own 23-member CPA practice in
Wayland, MA. In 1992, John left the practice of public accounting to concentrate
on financial planning for individuals and small businesses. As Chairman and CEO
of U.S. Wealth Management, Inc., John is helping CPAs build a multi-disciplinary
practice into their core accounting practice. U.S. Wealth Management, Inc., and
its subsidiaries U.S. Financial Advisors, LLC and U.S. Insurance Brokers, LLC are
leaders in helping CPAs to launch a successful financial services division.
John is a well-known financial practitioner, writer, instructor, and broadcast commentator. He is a
noted authority on financial planning within the CPA community and has instructed financial planning
courses for the American Institute of CPAs, the Massachusetts, NH, RI, NY and CT Societies of CPAs,
Surgent and Associates, Bentley College, Northeastern University, and numerous groups throughout
the country.
John currently holds the FINRA Series 6, 7, 63, 65 and 24 registrations and is LAH Insurance licensed.

Lewis Schiff
Advanced Planning Group
Lewis Schiff is a Senior Managing Principal for Advanced Planning Group
(www.advancedplanning.org), where he leads a team of private wealth experts
who specialize in the needs of high-net-worth clients globally. Schiff has
developed education and communication programs for many of the leading
financial companies serving high-net-worth clients. He is a contributor to
Investment Advisor magazine and TheStreet.com and maintains a blog about
the affluent for InvestmentAdvisor.com. Schiff was a longtime contributor to
CNNMoney.com and CNN-FN. In 2001, he wrote The Armchair Millionaire
(Simon and Schuster).

Richard Stone
Salient Wealth Management
Richard Stone is a 38-year veteran in the investment management industry. He
holds a degree in Business & Finance from San Jose State University and is one of
42 graduates from the first class of CFPs, chartered in the United States in 1973.
Created by Richard in 1983, Salient Wealth Management is one of the
oldest privately-held wealth management firms in the Bay Area. With nearly $450
million in assets under management, Salient’s client base is composed primarily of
senior executives and other affluent families throughout Northern California.
Salient, recently named one of the Fastest Growing Private Companies in
the Bay Area by the San Francisco Business Times, is nationally recognized as
a leader in drawing attention to the importance of ethics in the wealth management industry. Stone has
been ranked as one of the Top 100 Wealth Advisers in the U.S. six times by Worth magazine.
Stone first gained national recognition when he was asked to write the initial ethics policy for the financial
planning industry in 1973. Today, he is a frequent speaker and participant in national conferences and has had
OpEd pieces published in Worth and Wealth Manager magazines on the topic of ethics and investment.
Forum NY
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Meeting the Changing Needs of Retirees
Tere D’Amato – Moderator
Commonwealth Financial Network
As Vice President at Advanced Planning, Tere manages Commonwealth’s
planning efforts across the firm’s spectrum of wealth management services.
Advanced Planning serves as a resource for advisors on issues involving insurance,
taxes, estate, charitable giving, retirement income, stock option, and concentrated
stock planning. With a background of 20 years in insurance marketing, Tere
has a keen understanding of the advanced insurance sale. She has been at
Commonwealth since 1997.
Tere is a frequent contributor to industry publications. She is regularly
quoted in and writes bylined articles on advanced planning topics, such as estate planning, taxation, and
retirement income planning, for Investment Advisor, Financial Advisor, Private Wealth, and Financial
Planning. Tere has participated in a number of industry conferences, including the Financial Advisor
Symposium, the Center for Due Diligence Advisor Conference, and Reuters AdvicePointTM Forum. She
was also responsible for Commonwealth’s 2006 Wealth Management Symposium, an educational conference
focused specifically on retirement income planning.
Previously, Tere worked at Chubb Life, where she literally wrote the book on advanced insurance
sales, and at MetLife, where she was a registered representative. Tere earned her master’s degree in
financial services, with an emphasis on estate planning, in 2003. In addition to holding the FINRA Series
6, 26, and 63 securities licenses, she has the CFP, CLU, and ChFC designations.

Robert C. Carlson
Carlson Wealth Advisors
Robert C. Carlson is editor of the monthly newsletter Retirement Watch.
He also is the managing member of Carlson Wealth Advisors, LLC. Carlson is
Chairman of the Board of Trustees of the Fairfax County Employees’ Retirement
System, which has over $2.8 billion in assets, and was a member of the Board of
Trustees of the Virginia Retirement System, which oversaw $42 billion in assets,
from 2001-2005.
His latest book is Invest Like a Fox…Not Like a Hedgehog, published by John
Wiley & Co. in 2007. His previous book was, The New Rules of Retirement, also
published by John Wiley & Co. in the fall of 2004.
He has written numerous other books and reports, including Tax Wise Money Strategies, Retirement
Tax Guide, How to Slash Your Mutual Fund Taxes, Bob Carlson’s Estate Planning Files, and 199 Loopholes
That Survived Tax Reform. He also has been interviewed by or quoted in numerous publications, including
The Wall Street Journal, Reader’s Digest, Barron’s, AARP Bulletin, Money, Worth, Kiplinger’s Personal
Finance, the Washington Post, and many others. He has appeared on national television and on a
number of radio programs. He is past editor of Tax Wise Money.
Carlson is an attorney. He received his J.D. and an MS (Accounting) from the University of Virginia
and received his BS (Financial Management) from Clemson University and passed the CPA Exam. He also
is an instrument rated private pilot. He is listed in several recent editions of Who’s Who in America and
Who’s Who in the World.
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Mark A. Cortazzo
MACRO Consulting Group
Mark A. Cortazzo, CFP is MACRO Consulting Group’s senior partner and is
assisted by three staff planners, four client relationship managers, and a dedicated
team of support personnel. Each of their professionals has been selected for
their expertise, education and experience. Combined, their firm carries three
CFP designations, three MBA degrees and a CPA license. MACRO works
diligently in the best interest of their clients to build meaningful, long-term
relationships that are based on trust, respect, integrity, and a shared vision.
Mark offers expert financial advice as a CFP, investment advisor, and
retirement planning specialist. In addition, he is a frequent speaker to local civic and professional groups,
and often serves as a resource for both local and national publications. His opinion is highly valued and
frequently quoted within the media.
Mark’s recent achievements include nomination in Research magazine’s “2003 Hall of Fame,”
Reuters AdvicePoint TM Top Advisor for 2008, Registered Rep magazine’s “Super Broker” award and a
Top 100 Independent Advisor Award for 2007, Worth magazine’s list of “The 250 Best Financial Advisers
in America,” and the NJ Biz “Top 40 Under 40.”

"EWJTFECZ+BNFT*OWFTUNFOU3FTFBSDI *OD

1-888-426-7640
www.jamesfunds.com

Investing
GPSB
lifetime
James Balanced: Golden Rainbow Fund
James Equity Fund
James Mid Cap Fund
James Small Cap Fund
James Market Neutral Fund
"MMPVSGVOETTIBSFUIFTBNFBEWBOUBHFTDPOTFSWBUJWF
JOWFTUNFOUQIJMPTPQIZ©POTUBGGSFTFBSDI©BUFBNBQQSPBDI
©BOEUIFBEWJTPSIBTPWFSZFBSTPGFYQFSJFODFUISPVHI
NBSLFUTHPPEBOECBE

The James Advantage Funds are distributed by IFS Fund Distributors, Inc., 303 Broadway Street, Suite 1100, Cincinnati, Ohio 45202.
Please carefully read the prospectus, which contains more complete information including management fees and expenses, before you invest or send money.

Forum NY
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Thomas C. Nelson
AARP
Thomas C. Nelson is AARP’s Chief Operating Officer. In addition to overall
association leadership responsibilities, Mr. Nelson oversees State and National
Initiatives, Operations, and Membership. He is responsible for AARP’s key
operations including publications, research, advocacy, community service and
field delivery capabilities, and membership development, all of which further
AARP’s goal of being the leading organization for social responsibility.
Mr. Nelson joined AARP in 1980 as Manager of Consumer Affairs, and in
that position established AARP’s consumer program. In 1982, he assumed the
additional responsibility for AARP’s health activities. From 1984 to1990, he was Director of AARP’s
Program Department that was responsible for the Association’s educational and community service
programs. In 1990 he became Director of the Field Services Division and was named Associate Executive
Director of State and National Initiatives in 1999.
His many contributions include the expansion of AARP’s state capacity, strengthening of the advocacy
team, development of the volunteer ranks, and growth of AARP’s community service efforts. Prior to
joining AARP, Mr. Nelson was at the University of Southern California Andrus Gerontology Center.
From 1973 to 1977, he was a staff member of the Federal Trade Commission, where he worked on the
investigation and subsequent regulation of the funeral industry, as well as inquiries related to nursing
homes and other consumer issues facing the elderly.
Mr. Nelson has a BA degree from Union College, a Master of Arts degree from Columbia University,
and Doctoral degree from the University of Southern California.

Wise Choices…

Respecting Your Money.

For serious investors, it all
comes down to the right advice.
Investing, like golf, is all about
making wise decisions. Working with

fbrfundsinfo@fbr.com

an experienced financial advisor

888.200.4710

to select the right investments can

www.fbrfunds.com

help you meet your long-term goals.
FBR Mutual Funds deliver advisors and
their clients a diverse range of asset
classes that drive investment
performance through disciplined
institutional investment processes.
Ask your financial expert about
how FBR Mutual Funds may be
the wise choice for you!
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Please consider the investment objectives, risks, charges
and expenses carefully before investing. This and other
important information can be found in the fund’s
prospectus. To obtain a free prospectus, please call The
FBR Funds or download the file at www.fbrfunds.com.
Please read the prospectus carefully before investing.
The FBR Funds are distributed by FBR Investment
Services, Inc. Member FINRA/SIPC.

Understanding your Client’s Financial Personality
Jordan Goodman
Jordan Goodman Financial Communications, Inc.
For over 30 years, Jordan Goodman has been giving helpful, practical
financial advice to millions of Americans.
He is a regular contributor to national and local TV and radio shows around
the country on personal finance topics. He does a weekly “Road to Riches”
commentary on Public Radio International’s Marketplace Morning Report show.
He appears frequently on CNBC, MSNBC, CNN and Fox. He also comments
on a weekly basis on KMOX Radio in St. Louis, KFNN Radio in Phoenix, the
national Ray Lucia show, and many others.
For 18 years, Jordan was on the editorial staff of Money magazine, rising to become their Wall Street
correspondent. He represented Money on radio and TV and gave hundreds of speeches to investors,
advertising clients and agencies.
Jordan is the author of 12 best-selling books on personal finance. His Everyone’s Money Book covers
all areas of personal finance, and is loaded with valuable toll-free phone numbers, website addresses
and other resources to help people make the most of their money. He also wrote the Everyone’s Money
Book Series of 6 books on Credit, Real Estate, Retirement, Financial Planning, College and Investing. He
is also the author of the Dictionary of Finance and Investment Terms, which has sold over a million copies. His
Master Your Money Type was published by Warner Books. His latest book is Fast Profits in Hard Times,
published in January 2008.
Jordan speaks to many kinds of groups on personal finance topics. He has spoken to mutual fund
shareholders, bank depositors, employee groups, brokerage customers and investment clubs about
investing strategies, improving credit, finding the best deals on mortgages and similar topics. Among
his clients: Holland America, National Education Association, State Farm Insurance, Toyota Motor
Sales, Financial Women International, Organon Pharmaceuticals and Coldwell Banker. He also speaks
to groups of financial professionals such as bankers, brokers, and mutual fund executives on how they
can communicate better with their clients to increase their business.

Upcoming Reuters AdvicePoint Events

Save the Dates!
Forum CA: June 3, 2008 – Hyatt Regency, Long Beach, CA
Forum 2008: October 23, 2008 – Hilton Rye Town, Rye Brook, NY
Forum TX: December 3, 2008 – Hyatt Regency, Houston, TX

Forum NY
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How to be Heard: Focusing your Marketing Message
Chris Holman – Moderator
ClientWise, LLC
Chris Holman is a Senior Executive Coach with ClientWise, LLC. He is a
5th generation San Franciscan, who moved to Minneapolis temporarily 20
years ago. He has 20+ years in the securities industry. He spent 10 years
building a book of business with EF Hutton. He was the National Director of
Investments with Fortis Advisers, a $10 billion investment advisor. Additionally,
he has coached and trained 1000+ advisors as the founder of Affinity Networking
Systems, where he specialized in helping advisors develop unique and effective,
client acquisition systems.

Libby J. Dubick
Dubick & Associates
Libby J. Dubick is a marketing coach for financial advisors and helps financial
services firms market to advisors. She has over 25 years experience in investment
product strategy, marketing, and distribution. Dubick & Associates was founded in
1997 to help financial services firms and advisors identify and maximize distribution
and marketing opportunities.
In addition to creating programs to help firms reach financial advisors, the
firm provides a wide range of services including competitive analysis, research,
branding, product development, communications, and the identification and
development of third-party opportunities. Clients have included General Electric, Morgan Stanley, UBS,
JP Morgan, Prudential and T. Rowe Price.
Prior to establishing Dubick & Associates, Ms. Dubick was a Vice President at Goldman Sachs &
Co., where she created a communications system for the Goldman Sachs $20 billion institutional funds
business and developed their asset allocation programs. As a Vice President at Citibank, Ms. Dubick
was Marketing Director for the Landmark Funds and Product Manager for the bank’s deposit products.
She began her career at Dean Witter where she coordinated the development and launch of bond and
equity mutual funds for the firm.
Ms. Dubick earned an MS from the Columbia University School of Journalism and a BA from the
American University School of Government. She is the marketing columnist for Investment News and a
frequent conference speaker. Active in several financial women’s groups, she is the founder of CitiAlum,
a group of over 500 former and current Citibankers.

Brian T. Jones
CJM Wealth Advisers
As partner of CJM Wealth Advisers in Fairfax, Virginia, Brian T. Jones,
CFP works with individuals, couples, and families seeking clarity on complex
financial planning and wealth management related issues. One of Brian’s areas
of concentration is working with 25 to 35 year old professionals to address
financial concerns and milestones. As a financial planner, who also happens to
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be in his thirties, Brian believes financial advisors can be doing more to build their business by simply
focusing some attention to younger generations.
Brian’s book, Getting Started: The Financial Guide For A Younger Generation (Larstan 2007), is
designed for the young professional who is confronting difficult financial decisions for the first time.
The book presents these topics in a way that resonates with the readers and even shows advisors how
they can communicate with a younger target audience.
Brian has been in the financial planning industry since 1997 and attained a BS in Public Administration
from George Mason University. He is also a graduate of the Florida Institute of Technology Financial
Planning Program. He currently sits on the board of the FPA – National Capital Area Chapter and is
slated to be the president of the chapter in 2009.
Brian is a featured financial professional in many national media outlets across the country. He has
regularly appeared on CNBC, Fox News, CBS News, as well as USA Today, Kiplinger’s Personal Finance,
Forbes, CNN/Money, Time magazine, U.S. News & World Report, The New York Times, Bloomberg
Personal Finance, The Associated Press, The Wall Street Journal, Wealth Manager magazine, Financial
Planning magazine, Investment News, and The Washington Business Journal.

Michael D. Kresh
M.D. Kresh Financial Services
Michael D. Kresh is President and Chief Investment Officer of M.D. Kresh Financial Services, Inc.
He obtained his BS degree from the State University of New York and has earned his Chartered Life
Underwriter and CFP designations.
Michael sits on the Editorial Review Board of the Journal of Financial Planning and was chosen
to be a guest speaker at the 2003 Society of Financial Services Professionals National Conference.
From 2001 through 2006 year Wealth Manager magazine named him to their list of Top Wealth
Managers according to such criteria as average individual account size and overall growth in assets
under management.
In 1999 he received the prestigious Dalbar Financial Professional Seal, awarded to an elite group of
planners who placed highest in client trust, service, and investment performance according to Dalbar’s
extensive national research.
For 2006 and 2007 the Consumers’ Research Council of America named Michael as one of America’s
Best Financial Planners. Nationally known in the area of retirement and investment planning services
Michael had his first book, You Can Afford to Retire, released by Advantage Press in January 2007.
Michael has been a regular guest on CNBC’s Power Lunch from 1998 through 2005 and has been
frequently quoted in The Wall Street Journal, The New York Times, Newsday, The Daily News, Mutual
Funds magazine, Business Week, Worth, Kiplinger’s magazine and Fortune. In addition to CNBC’s
Power Lunch, he has appeared on MSNBC, Bloomberg TV, NBC’s Nightly News Weekend Edition, The
CBS Evening News and the Today Show. Recently he has become a semi regular guest on NBC’s News
4 You and CNBC’s On the Money.

Tracy McCarthy
BNY Mellon Wealth Management
No bio available.

Forum NY
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Meet the Lipper Leaders: What Keeps Them Ahead?
Andrew Clark – Moderator
Lipper, Inc.
Andrew Clark is the head of research for the Americas for Lipper and Global
Manager of quantitative analysis for Reuters’ Research and Asset Management
Group.
As the head of research, Andrew oversees Lipper’s efforts in the Americas to
extend its brand via insightful and thought-provoking research on U.S., Canadian,
and Latin American mutual funds, providing customer-tailored research to both
new and existing clients, and helping to make Lipper better known by providing
comment and insight to the financial media in Canada, Latin America, and the U.S.
In his Research and Asset Management role, Andrew has led the exploration of new areas for Reuters
including the development of investible actively managed indices, and the examination of credit risk issues
related to asset back securities and their derivatives. He has also worked with the Chinese Ministry of Labor
and the Chinese government’s Social Security Fund to develop “best practice” guidelines and benchmarks
for investment companies in China.

Adrian Bachman
Rydex Sector Rotation Fund
Adrian, who joined Rydex in 1997, is involved in research efforts designed
to enhance existing and develop new quantitatively driven investment strategies/
techniques. As a portfolio manager, he oversees the Rydex Sector Rotation,
Financial Services, Banking, Internet, Leisure, Retailing, Europe and Japan funds.
Prior to joining Rydex, Adrian worked as a financial advisor for Rockville,
Maryland-based Capital Management, Inc. He holds a Bachelor’s degree in
Finance and International Business from the University of Maryland. He holds
NASD series 6, 7 and 63 licenses.
Adrian has been quoted in publications such as Barron’s, Buyside magazine, Chicago Tribune, Dow
Jones News Wires, Forbes, InvestmentNews, Reuters, TheStreet.com, and USA Today where he has
discussed the Rydex Sector Rotation fund and other sector fund related topics.

Stay on top
Reuters AdvicePoint Weekly

of news that’s relevant to you
Sign up for your free subscription at
www.reutersadvicepoint.com

Headlines are selected from recognized industry publications and other premier sources including
Reuters, Lipper, HedgeWorld, LexisNexis, Forefield and Compliance Matters.
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Mark A. Boyar
The Boyar Value Fund
Mark A. Boyar, President of Mark Boyar & Company, has worked as a securities
analyst since 1968. He began actively managing money in 1975, and in 1975 he
began to publish Asset Analysis Focus, a monthly research report that identifies
and evaluates companies he and his team of analysts believe are undervalued.
A successful money manager and an expert on mergers and acquisitions,
Mark Boyar has been quoted in publications such as Barron’s, Business Week,
Financial World, Forbes, Money magazine, The Wall Street Journal, USA
Today, The International Herald Tribune, and The New York Times. He is also a
regular guest on CNBC.
Before coming to Wall Street, Mr. Boyar was employed on the audit staff of Price Waterhouse. He
earned a BS at C.W. Post College of Long Island University, and in 1985 was honored with the School of
Business and Public Administrations Alumni reward for distinguished leadership and achievement. He
also attended Suffolk University Law School in Boston, Massachusetts.
Mr. Boyar is a member of the Federation of Financial Analysts and the New York Society of Security
Analysts. He currently serves on the Board of Trustees of Long Island University and is Chairman of its
Investment Committee.

Brad Kinkelaar
Thornburg Investment
Brad Kinkelaar has served as a Co-Portfolio Manager of the Thornburg
Investment Income Builder Fund since the fund’s inception in December 2002.
Brad was named a Managing Director of Thornburg Investment Management
in 2003. He has also been a member of the portfolio management team for
the Thornburg Value and International Value equity products since joining the
firm in 1999. Brad earned a Masters degree in Business Administration from
the Kellogg School of Management at Northwestern University.

Tom O’Halloran
Lord Abbett
Thomas O’Halloran is a Partner and Director of Small Cap Growth Investments at Lord Abbett, where
he manages the firm’s small cap and micro cap growth products, oversees investment teams, and directs
investment strategies.
Mr. O’Halloran has been in the investment business for twenty years. He joined Lord Abbett in 2001
as a Senior Research Analyst and Portfolio Manager before assuming full-time responsibility for managing
their small cap growth product. In 2003 he was named a Partner, and in 2006, the micro cap growth product
was added to his investment responsibilities. Prior to joining Lord Abbett, Mr. O’Halloran was an Executive
Director/Senior Research Analyst at Dillon Read/UBS Warburg from 1988–2001. Before beginning his
career in the financial services industry, he was a trial lawyer from 1980–86.
Several publications, including The Wall Street Journal, have interviewed Mr. O’Halloran for his
insights on current market trends and his perspective on small cap growth investments. He also has been
profiled in Investor’s Business Daily.
Mr. O’Halloran earned an MBA from Columbia University, a JD from Boston College, and an AB from
Bowdoin College. He also is a holder of the Chartered Financial Analyst (CFA) designation.
Forum NY
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How to Strategically Manage Mortgage Issues and Other Liabilities
Gary Schatsky – Moderator
Objective Advisor
Mr. Schatsky founded IFC (Independent Financial Counselors) in 1981
in Albany, NY. IFC pioneered the concept of comprehensive fee-only financial
advisory services for individuals, which at the time was almost unheard of. IFC has
since established an office in New York City that boasts a nationwide clientele.
Mr. Schatsky lectures nationally on topics such as personal finance,
investments, and tax and estate planning. His television appearances include
NBC Nightly News with Tom Brokaw, the NewsHour with Jim Lehrer, CBS This
Morning, and CNBC’s Money Talk and The Money Club. He’s also been featured
in The Wall Street Journal Radio Report and National Public Radio’s Morning Edition and Marketplace.
He is frequently quoted in publications such as The New York Times, The Wall Street Journal, Money
Magazine, Fortune, Medical Economics, BusinessWeek, Smart Money, Money and USA Today.
Mr. Schatsky is also an attorney and a member of the New York and Massachusetts State Bar
Associations. In addition, he is Chairman Emeritus of NAPFA (National Association of Personal Financial
Advisors – which represents fee-only financial advisors.
Community service is paramount to Mr. Schatsky. He recently served as the Assistant Director of the
Center for Financial Management, affiliated with the Rockefeller College of Public Affairs and Policy in
Albany, New York. In that capacity, he guided municipalities throughout New York State in the areas of
investment, cash management, and municipal bond issuance.
A native New Yorker, Mr. Schatsky holds a BA in Economics with distinction from the State University
of New York at Albany and a J.D, cum laude, from the Boston University School of Law.
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Bernard M. Kiely
Kiely Capital Management
Bernard Kiely is a NAPFA Registered Advisor. He is a principal of Kiely Capital
Management, Inc., a Registered Investment Advisor. He is also owner of Bernard
M. Kiely, CPA, an accounting firm where he specializes in individual taxation.
Bernard has been providing fee-only financial planning, investment advisory
and income tax services for individuals for 24 years. He was recognized by Worth
magazine as one of “The Best Financial Advisors” in the nation four times in a
row. His practice was profiled in the December 2000 issue of Investment Advisor
magazine. Bernard’s practice was profiled in the February issue of the NAPFA
Advisor. Accounting Today magazine has twice listed him as one of the CPAs to know in financial planning.
Bernie was the feature story in the April 2005 issue of CPA Wealth Provider magazine.
His is a frequent speaker at financial planning conferences. He has spoken at NAPFA Regional and
National conferences, the AICPA Financial Planning Technical Conference, The AICPA Annual Financial
Planning Technical Conference and their Annual Investment Planning Conference, The New Jersey
Society of CPAs, The Pennsylvania Institute of CPAs. Bernard is one of the earlier users of Monte Carlo
simulations. He is frequently quoted in newspaper and magazine articles on the subject. He has
demonstrated it benefits and shown how he uses it at AICPA, NJSCPA and NAPFA conferences.
Bernard has been quoted by or written articles for: Money magazine, Investment Advisor magazine,
the New Jersey Law Journal, Financial Planning magazine,The Star Ledger, The New York Times, The
Wall Street Journal, Accounting Today, the Morris County Daily Record, The Bergen Record, Worth
magazine and Hemispheres, United Airlines’ in-flight magazine. He was interviewed on TV station NJNews 12, where he discussed credit card debt and holiday shopping. In September 2006 Bernie was a
guest on Maria Bartiromo’s TV show Wall Street Journal Report.
Bernie’s favorite quote is: “A bad day of financial planning is better than a good day of accounting.”

Scott Richardson
Carteret Mortgage
Scott started his career in the financial world with Barnum Financial Group,
an office of Metlife Financial Services in Stamford, CT. As a financial planner,
Scott acquired his NASD Series 6, 63, 65, Life and Health Licenses. In 2005
Scott left financial planning to join Carteret Mortgage Corp. in CT as a Certified
Mortgage Planning Specialist. This designation allowed Scott to combine his
financial planning background with mortgage consulting. The CMPS designation
raises professional standards, and integrates sound financial planning advice
into the mortgage process.
As a CMPS, Scott specializes in Home Equity Management, leveraging home equity to create
wealth. Scott works alongside Financial Planners, implementing mortgage, cash flow and real estate
equity management strategies. He also specializes in construction loans for builders and developers.
As a CMPS, Scott conducts approved continuing education classes for professionals, including
CFP’s. In addition, he conducts seminars for realtors and builders, helping them to streamline and
increase business using debt management tools.
Scott organizes the Westchester, NY Real Estate Investors Group in White Plains, NY. Scott has
been interviewed on CT Public Television discussing credit and mortgage issues, and is a member of
the NYSAR. Scott is a graduate of the Hagan School of Business at Iona College.
Forum NY
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How to Extend Your Professional and Community Networks
Christopher Jordan – Moderator
LEXCO Wealth Management
Since 1990 Chris has been an innovator of true wealth management by
creating a unique process and coordinating teams of advisors for his clientele.
His passion for his profession has resulted in being named four times to B/D’s
national top individual advisor of the year list.
Chris started his career as one of the first few interns in the nation at
CIGNA’s Individual Financial Services Co., then an elite 700-person advisory
group. Chris then joined a small independent advisory firm where his work ethic
and results led to being named EVP in 1997. His contributions and leadership
led to being named Managing Director of Sanders, Smith, Miller & Jordan, Inc. In 1999 Chris founded
LEXCO Wealth Management, Inc. in order to pursue a more fee-based asset management business
model. The result has been exceptional growth for his 19 person firm, ranking two years running as one
of the top 10 offices in the nation at his broker/dealer.
Focused on tax-efficient multi-generational planning, Chris specializes in creating sustainable
income strategies during retirement. Chris has emerged as an expert in this area speaking around the
country, being quoted in numerous industry publications and appearing on local television. His diverse
knowledge led to being selected to implement the college funding 529 plan for Hitachi America, Ltd.
Corporation which now serves over 6,600 employees nationally.
Chris holds a BS in Business Management and has completed extensive research in numerous areas
impacting the affluent and is a graduate of a retirement risk program at the Wharton School.

Tom Orecchio
Greenbaum and Orecchio, Inc.
Tom Orecchio is a CFA Charterholder, and also holds the CFP, Chartered
Financial Consultant, Chartered Life Underwriter, and Accredited Investment
Fiduciary professional credentials. He received a Bachelor’s degree in Government
and Law from Lafayette College, Easton, PA.
He is currently Chairman of the National Board of Directors of the National
Association of Personal Financial Advisors Board of Directors (NAPFA). He was a
Judge for the 2007 “Invest in Others Charitable Foundation Awards,” as well as
the 2007 Pioneer Awards. Locally, Tom serves on the Fund Raising Committee
of the Pascack Valley Hospital Foundation. He is also a member of the Board of Directors of the Invest in
Kids Foundation, Inc., and a Director of the Greenbaum and Orecchio, Inc. Scholarship Fund.
In addition to his leadership role in the National Association of Personal Financial Advisors, Tom
Orecchio is a member of the Association for Investment Management and Research, Financial Planners
Association, New York Society of Securities Analysts, National Association of Personal Financial Advisors,
Society of Financial Services Professionals, and the New Jersey Estate Planning Council.
Tom Orecchio was named one of the Top 100 Wealth Advisors in the Nation by Worth magazine in
2007, 2006, and 2005. In 2006 and 2004 he was also rated one of the Top150 Financial Advisors in the
Nation for Doctors by Medical Economics magazine, which ranks financial advisors every two years. In
addition, Greenbaum and Orecchio, Inc. has been named one of the leading wealth management firms
in the nation for the last seven consecutive years by Wealth Manager magazine.
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James Tissot
Prism Planning
No bio available.

Peter Vessenes
Vestment Advisors
Peter Vessenes, CEO of Vestment Advisors, is a nationally recognized business
consultant and coach. His work has helped clients increase profits while making
their organizations run more efficiently and effectively. Peter has consulted with
businesses that range from entrepreneurs to Fortune 100 corporations for over
twenty years. This experience has uniquely positioned Peter to assist both large
and small companies to make the necessary business adjustments. From identifying
potential opportunities to creating a proven sales system, client companies can
increase revenue and develop a healthier bottom line.
With Vestment’s hands-on organization helping entrepreneurs and captains of industry transform
their corporations through trying times, Peter works with companies on a personalized consulting basis
to help them build profits and achieve a higher level of success. As a corporate advisor, Peter brings
valuable tools and tactics that encompass sales strategies, fiscal management, strategic marketing,
organizational development, and perhaps most important of all, leadership.
Peter also is a great platform speaker and tactical/strategic planner, and has presented a variety of
management, leadership, and organizational workshops for small and large companies and organizations
across the country. Peter’s knowledge and insight of how businesses need to operate and function to
become successful have served as the background for much of his guest writing for significant publications,
including American Venture Magazine, Financial Planning magazine, and The Journal of Financial Planning.

“What if I outlive my money?”
Have the answer ready for your clients with Guaranteed Lifetime Income
Advantage, a guaranteed lifetime withdrawal benefit available with select
variable annuities from Integrity and National Integrity. Let them pursue
guaranteed income for life and take advantage of newly added features:
• Alternative Investment Options from Rydex and PIMCO
• Spousal Option
• Age-Based Bonus and Withdrawal Percentage

To learn more about our risk management financial
solutions, visit booth #13 or call 800.900.6460

RISK MANAGEMENT FINANCIAL SOLUTIONS

Variable annuities are issued and guaranteed by Integrity Life Insurance Company, Cincinnati, Ohio, and National Integrity Life Insurance Company, Goshen, New
York, and are distributed by Touchstone Securities, Inc.,* Cincinnati, Ohio. All are members of Western & Southern Financial Group.® Integrity operates in all states
except ME, NH, NY and VT, where National Integrity has operating authority.
Payment of benefits under the annuity contract is the obligation of, and is guaranteed by, the insurance company issuing the annuity. Guarantees are based on
the claims-paying ability of the insurer. There is no guarantee of the investment performance or safety of the variable investment options in this variable annuity.
Investment return and principal value of an investment in a variable annuity will fluctuate, so units, when redeemed, may be worth more or less than their original cost.
The rider may be inappropriate for investors foreseeing no need for liquidity and primarily seeking tax-deferral. Confirm the annuity’s suitability for your client’s
investment goals and personal circumstances before considering the rider. Additional fees, restrictions and limitations apply. Product and feature availability, as
well as benefit provisions, vary by state.

An investor should carefully consider the investment objectives, risks, charges and expenses of the investment found in the product
prospectus and fund prospectuses. For prospectuses containing complete information, call 800.900.6460 or visit www.AnnuiTRAC.com.
Please read the prospectuses carefully before recommending.
*A registered broker-dealer and member FINRA/SIPC.
No bank guarantee
Not FDIC/NCUA insured

Not a deposit

May lose value

Not insured by any federal government agency

© 2008 Integrity Life Insurance Company and National Integrity Life Insurance Company. All rights reserved.

CF-56-0025-0803

Forum NY
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Short. And simple.
35 SHORT ETFs BUILT TO GO UP
WHEN MARKETS GO DOWN.

With Short ProShares, there’s never been an easier way to get short exposure to domestic
and foreign markets. No margin accounts. No margin calls. It’s as simple as buying a stock.
Short ProShares are just another example of our innovative and expanding array of ETFs.
For more information, call 888.776.5125 or visit www.proshares.com.

All investing involves risk, including the possible loss of principal. Short ProShares should lose value when their market indexes rise and employ
aggressive investment techniques that can increase volatility and decrease performance. In addition, ProShares are not diversified investments, and
narrowly focused investments typically exhibit higher volatility. There is no guarantee that any ProShares ETF will achieve its investment objective.
Carefully consider the investment objectives, risks, charges and expenses of ProShares before investing. Our prospectus covers this
and other information and should be read carefully before investing. To obtain one, please visit www.proshares.com and seek the
advice of your financial adviser or broker/dealer representative.
ProShares are distributed by SEI Investments Distribution Co. and are brought to you by ProFunds Group.
2008-953

Estate Planning for the Small Business Owner
Lauren Prince
Prince Financial Advisory – Moderator
No bio available.

Bruce Merrell
United Advisors Wealth Management
Mr. Merrell joined United Advisors Wealth Management in May 2006 as
a CFP specializing in comprehensive financial planning for their mass affluent
client base. Prior to that, Mr. Merrell was a CFP with Bolanis Financial Planning
Group, Inc. for seven years before the firm was acquired by United Advisors.
Mr. Merrell was a former practicing attorney for fifteen years before starting his
career in the financial services industry; he is a member of the Financial Planning
Association and received his undergraduate degree from Bowdoin College and
his law degree from Northeastern University.
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Christopher Poch
LPL Financial
Chris Poch serves as Executive Vice President, Wealth Management for LPL
Financial. He is also the CEO of The Private Trust Company, a wholly owned
subsidiary of LPL Financial that is licensed in all fifty states and manages trusts
and family assets for high-net-worth clients. The Private Trust Company currently
serves in a fiduciary capacity for over $43 billion in assets.
In his role, Chris is responsible for overseeing the development and
expansion of LPL Financial wealth management capabilities. The synergies of
evolving LPL Financial trust services with the wealth management offerings allow
LPL Financial to effectively package a value proposition in these markets for advisors and their clients.
Chris joined LPL Financial from Smith Barney/Citigroup in NY, where he spent nearly twenty-five
years honing his skills in various financial services markets. He started his career as a financial advisor,
working with institutional clients and high-wealth individuals. He was promoted to managing director in
2000 and established Smith Barney’s private wealth management unit. During his tenure in this position,
he directed the tripling of assets under management and revenues while leading the firm and this initiative
to national recognition.
In 2002, 2003, and 2005, Private Asset Management named Smith Barney’s private wealth management
“Top High Net Worth Platform of the Year,” and the unit helped the firm consistently rank second in
Barron’s “Top Private Bank” survey. Furthermore, Chris designed Smith Barney’s wealth management
training program, which was cited by Worth magazine as the most rigorous in the industry.

Martin M. Shenkman
Shenkman Law
Martin M. Shenkman, CPA, MBA, JD, is an attorney in private practice in
Teaneck, New Jersey and New York City. His practice concentrates solely on
estate and tax planning and estate administration.
A widely quoted expert on tax matters, Mr. Shenkman is a regular source for
numerous financial and business publications, including The Wall Street Journal,
Fortune, Money, The New York Times, and others. He has appeared as a tax
expert on numerous television and cable television shows including The Today
Show, CNN, NBC Evening News, CNBC, MSNBC, CNN-FN and others. He is
a frequent guest on radio talk shows throughout the country and has a regular weekly radio show on
Money Matters Financial Network.
Mr. Shenkman is a prolific author, having published thirty-four books and more than seven hundred
articles. Mr. Shenkman has served as contributing editor to a host of publications.
He is an active member of the New York, New York City, New Jersey, Bergen County, and the
Washington, D.C. Bar Associations, various accounting and financial planning organizations. He is active
in numerous charitable organizations, sitting on many boards and planned giving committees and
lectures regularly for these and other organizations.
Mr. Shenkman received his BS degree from Wharton School, with a concentration in accounting and
economics. He received a Masters degree in Business Administration from the University of Michigan,
with a concentration in Tax and Finance. He received his law degree from Fordham University School of
Law, and is admitted to the Bar in New York, New Jersey, and Washington, D.C. He is a Certified Public
Accountant in New Jersey, Michigan, and New York.
Forum NY
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Fund Strategies: Do Style Boxes Limit Performance?
Kevin D. Mahn – Moderator
SmartGrowth Mutual Funds
Kevin D. Mahn joined Parsippany, NJ based Hennion & Walsh as a Managing
Director in 2004. Serving as its Chief Investment Officer, Mr. Mahn is responsible
for the asset management activities of the Firm. Specifically, Mr. Mahn has
developed and manages various fee-based asset management programs for
both individual and corporate clients. Individual clients enjoy the benefits of
mutual fund wrap and separately managed account solutions while corporate
accounts can leverage the benefits of managed accounts within the retirement
savings program that they offer at their respective companies. Mr. Mahn also
serves as the Portfolio Manager for the SmartGrowth family of mutual funds and participates in the
supervision of the various portfolios within the SmartTrust™ series of Unit Investment Trusts.
Prior to Hennion & Walsh, Mr. Mahn was a Senior Vice President at Lehman Brothers where he held
the positions of CAO of the High Net Worth Product and Services Group as well as COO of Lehman
Brothers Bank.
Mr. Mahn received his Bachelor’s degree in Business Administration from Muhlenberg College and his
MBA in Finance from Fairleigh Dickinson University. Mr. Mahn has also served as an adjunct professor at
Fairleigh Dickinson University within the Department of Economics, Finance and International Business.
Interviews with and insights from Mr. Mahn have appeared in/on The Star-Ledger, The Daily Record, Reuters,
Fund Action (a publication of Institutional Investor, Inc.) The Street.com, Dow Jones MarketWatch, Ticker
magazine, The Wall Street Transcript, Wall Street Reporter and Commerce Magazine.

Ronald L. Altman
MB Investment Partners, Inc.
Ron Altman’s career in the investment research and money management
business spans the last 40 years.
From 1999 to 2005, Ron was a Senior Managing Director and Director of
Research at Victory SBSF, a money management firm with assets in excess of $3
billion. Prior to joining Victory, Ron served as President and CEO of Remington
Capital Management. From June 1996 until forming Remington, in 1998, he
was Managing Director of the Technology and Telecommunications Investment
Banking Group at Rodman and Renshaw, Inc. Between 1990 and June 1996,
Ron was employed by Furman Selz, LLC, where he helped to establish their Telecommunications and
Technology Research and Investment Banking Division. From 1986 to 1990, Ron was the CEO and
Chairman of Altman Brenner Wasserman, Inc., an institutional research firm. Between May 1977 and
December 1985, he was associated with C.J. Lawrence, Inc. When he left to form AW, he was the
Chief Investment Officer and a member of the firm’s Management Committee.
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This is how we
treat our advisors.
Every day.

•

Red carpet service

•

Up to 97% payouts

•

Leading-edge technology

•

Consultative compliance support

Why haven’t you joined already?
To discover the Royal Alliance difference, contact Gary N. Bender,
Director of National Recruiting, for a confidential conversation at
866-849-7673,or visit us at:

www.royalalliance.com
Royal Alliance Associates, Inc. is a registered broker-dealer and SEC registered
investment advisor, member FINRA and SIPC, and a member company of
American International Group, Inc.

Thomas Howard
AthenaInvest
Professor Howard’s specialties are investment management and international finance. He has
published academic articles and business cases dealing with a range of topics including international
finance, portfolio management and risk management.
From 1994 to 2002 he led the Daniels MBA Program. During his tenure, the program grew in terms
of numbers and stature and is now ranked among the top national and international programs by The
Wall Street Journal, US News & World Report and Forbes. He helped found the MBA Roundtable, an
international organization of MBA programs, and served as its first president from 2000 to 2002.
He has consulted with a number of firms, most importantly First Data Corp, for which he provided
guidance on analyst perceptions of the company; Janus Capital Group, for which he provided help
with sales and revenue estimates; and US West, for which he consulted on strategic financial issues and
investment management. He is currently on the Board of Directors for AMG National Trust Bank, N.A., a
financial counseling and investment management firm headquartered in Denver.
In 2005, he and Craig Callahan founded AthenaInvest of Denver for which he is now serving as CEO
and Director of Research. AthenaInvest has conducted research showing that the market cap/value/
growth boxes popularized by Morningstar and widely used in the equity management industry are hurting
performance and are poor risk reduction tools. AthenaInvest developed the Strategy Based Investing
alternative which was commercially launched in September 2007.

Forum NY
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Tom Roseen
Lipper
No bio available.

Suzanne Stepan
Utopia Funds
Suzanne’s primary role is the management of client portfolios and takes a
highly ethical approach to money management. She is responsible for aligning
individual holdings within each client portfolio to meet target risk tolerances.
She models portfolios to ensure a diverse spread of quality holdings. This process
entails daily security and market analysis, as well as asset allocation review.
Suzanne brings fifteen years of experience as an investment professional. She
possesses a broad knowledge in a variety of financial products, trading securities
and financial markets. Her product experience has included a familiarity
with fixed income and convertible securities, equities and warrants. Suzanne’s passion for portfolio
management has allowed her to develop a good business sense and a strong trading discipline through
managing relationships with numerous brokers and dealers.
Prior to joining FIM Group, Suzanne was employed by Noddings Investments as a Vice President and
Senior Portfolio Manager. In this role, Suzanne used proprietary mathematical models to identify undervalued
convertibles while managing a convertible arbitrage strategy. The strategy employed longing convertible
bonds while simultaneously executing a short position in the underlying stock. The strategy required strict daily
monitoring of market movements for short stock hedge adjustments or possible convertible security sales.
Suzanne holds a BS degree in Finance from Northern Illinois University and an MBA from Lawrence
Technological University. In September 1999, she received her Charter Financial Analyst certification.

DON’T LOSE YOUR EDGE.

LEARN HOW TO HELP YOUR CLIENTS DO MORE WITH THEIR INVESTMENTS.
DISCOVER SELF-DIRECTED IRA INVESTING WITH PENSCO TRUST

Did you know that the over $16 Trillion in IRA and retirement account assets can be easily
invested in non-publicly traded assets such as:
Real Estate
Notes
Private Equity
Hedge Funds
and Much More!
Guide clients in discovering new ways to diversify their portfolios, strengthen their financial
plans and build wealth for a secure and enjoyable future.
Understand the opportunities with self-directed investing:
Help your clients maximize their tax-favored retirement savings
Keep your business in tune with investors’ needs

Stay In The Driver's Seat… Don't Sit On The Sidelines.
Call PENSCO Trust Today To Learn How.
Call our Business Development Center today Learn how self-directed investing can help you stay in control.

(866) 818-4472 (4IRA)
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www.penscotrust.com

Stepping Into The Financial Blogosphere
Jamie Green – Moderator
Investment Advisor
No bio available.

Henry Blodget
Silicon Alley Insider
Henry Blodget is CEO of Cherry Hill Associates, LLC, an Internet research and consulting firm. He
serves as an advisor to several Internet companies, edits an award-winning blog, Internet Outsider, and
is a frequent contributor to Slate, Newsweek International, The New York Times, and other publications.
He is the author of The Wall Street Self-Defense Manual: A Consumer’s Guide to Intelligent Investing.
From 1994-2001, Henry worked in corporate finance and equity research at Prudential Securities,
Oppenheimer & Co., and Merrill Lynch & Co. where he specialized in the software and Internet sectors. In
2000, Henry was voted No. 1 Internet/eCommerce analyst on Wall Street by Institutional Investor, Greenwich
Associates, and TheStreet.com and was one of the most widely followed analysts in the world. In 2002,
after leaving Wall Street, Henry was named in a wide-ranging regulatory investigation about conflicts of
interest between brokerage firm research and banking functions; he participated in the global settlement
and is now precluded from working in the industry. Henry earned a BA from Yale.

Eric Janszen
iTulip
Eric Janszen has more than twenty years in executive management roles
in high technology companies and venture capital. Co-author of America’s
Bubble Economy published by John Wiley & Sons, October 2006 and “The Next
Bubble” cover article for the February 2008 issue of Harper’s magazine. Founder
of iTulip, Inc. and iTulip.com, the global online economics and financial markets
community-based online publication founded in 1998, a site that Gill Griffeth of
CNBC calls “...the place to go for a contrary view of the markets” and The New
York Times credits for accurate forecasts of future economic developments that
has received nearly than 8 million visitors from 75 countries since January 1999.
Previously he was President and CEO of RF control technology company AutoCell Laboratories,
Inc., Entrepreneur in Residence at $1.6 billion venture capital firm Trident Capital, President and CEO
of Bluesocket, Inc. and Managing Director of seed stage investment firm Osborn Capital. Between 1998
and 2003, Osborn Capital experienced six successful exits out of twenty portfolio company investments
from two IPOs and five acquisitions (Cisco, Microsoft, EMC and Nortel).
As CEO, raised more than $30M from nine venture capital firms. Janszen was nominated in
2003 as a finalist for “CEO of the Year” by the Massachusetts Telecommunications Council, and was
nominated as a finalist for “Entrepreneur of the Year” by Ernst & Young. He appeared as a panelist
at more than 50 speaking events (in the Americas, Europe and Asia) during his three years at Osborn
Capital, Bluesocket, and AutoCell, including Harvard Business School’s “CYBERPOSIUM,” COMDEX,
Red Herring. and Wireless Ventures.
Janszen has been the subject of numerous articles, and profiles in the business and technology
media, notably The Wall Street Journal, Barron’s, The Washington Post, USA Today, The Boston Globe,
Boston Business Journal, and the BBC.
Eric holds a BS in Resource Economics from the University of Massachusetts, Amherst.
Forum NY
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Barry Ritholtz
The Big Picture
Mr. Ritholtz is CEO and Director of Equity Research at FusionIQ, an online
quantitative research firm. For the first time, the company is making their institutional grade research product available to individual traders and investors.
Recently, he was Chief Market Strategist for Maxim Group a New York
Investment bank, managing over $5 billion in clients assets. Applying his
model to the broader investing environment, Mr. Ritholtz wrote weekly market
commentary for the firm’s brokers and institutional clientele. His research and
investment commentary is now available to the investing public at Ritholtz
Research & Analytics.
Beyond the weekly commentary and published articles, Mr. Ritholtz also authors The Big Picture – a
top-ranked financial weblog. The Big Picture covers investing and trading to macro economics, and
everything else in between. The blog has quickly amassed over 11 million visitors.
Ritholtz’ longstanding interest in media and technology led him to Burst.com, a publicly traded
software firm focusing on faster-than-real-time audio and video streaming over the internet. He has
served on the firm’s Board of Directors for the past four years. His expertise in digital media has led
top tier newspapers and magazines to consult with him on the development of their online strategies.
Mr. Ritholtz performed his graduate studies at Yeshiva University’s Benjamin N. Cardozo School of
Law in New York, where he focused on economics, anti-trust and corporate law. He graduated with a
BA degree in Political Science.

announces the new Hodges Small Cap Fund
The Hodges family of mutual funds employs a process
of focusing on core fundamentals of individual companies.
The research team and portfolio managers study hundreds of
companies, performing in-depth analysis, and scrutinizing each
company’s long term investment potential. While strategies
across our funds may vary, both funds use a common approach
of being flexible and open minded to relevant trends. We believe this approach is effective in uncovering opportunities
regardless of market conditions.

Same intensive research.
Expanded portfolio management team.
New fund with small cap focus.

HDPSX

óññóììëííïtíìïññðôììó
www.hodgesfund.com

Hodges Small Cap Fund Strategy ~ Utilizing the experienced research team of Hodges Capital Management, the
recently launched Hodges Small Cap Fund employs a strategy
that is focused on investing in specific growth or value opportunities within the small cap segment of the market. These
investments are identified through a process of rigorous fundamental analysis across multiple industries. This process often
reveals opportunities in stocks that may be overlooked or misunderstood by more conventional approaches.

The funds’ investment objectives, risks, charges and expenses must be considered carefully before investing. The prospectus contains this and other important information about
the investment company, and it may be obtained by calling 866-811-0224, or visiting www.hodgesfund.com. Read it carefully before investing.
Mutual fund investing involves risk. Principal loss is possible. The funds invest in smaller companies, which involve additional risks such as limited liquidity and greater volatility. The funds invest in
foreign securities which involve greater volatility and political, economic and currency risks and differences in accounting methods. The funds may also make short sales of securities, which involves
the risk that losses may exceed the original amount invested.
Quasar Distributors, LLC, distributor (4/08).
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Sponsors and Exhibitors
Aegon USA Advisor Resources Group
Advisor Resources, founded in 1994, focuses exclusively on providing insurance product services to fee-only
investment advisors. Our product line consists of lower-cost variable, fixed and immediate annuities offered through
Monumental Life Insurance Company and in New York, Transamerica Financial Life Insurance Company.
The Advisor Resources relationship management group assists advisors by providing enhanced service and
support including annuity comparative analysis, downloads, and pre-completion of client paperwork.
For additional information on how we can help you grow your assets under management please visit
www.advisorresources.com or contact an Advisor Resources Consultant at 800.797.9177 option 2.

AIG Royal Alliance
			

Is your practice different? In a class by itself? If you’re craving the red-carpet treatment,
Royal Alliance can deliver it. As one of the nation’s leading independent broker-dealers,
we cater to the entrepreneurial advisor who is driven to build a superior business. Our
success is the result of the unique environment we are able to offer our financial advisors. With our parent company,
American International Group, Inc. (AIG), one of the world’s leading financial services firms, Royal Alliance provides
our advisors access to a singular quality of service, technology, on-going education and robust fee-based trading
platforms – resources designed to enhance advisors’ business and professional growth.
Recognized as a premier broker-dealer for more than two decades, Royal Alliance’s focus has always been on serving
our network of financial advisors. The “advisor-centric” business model — one that regards each and every one of our
advisors as a valued client — is the cornerstone of Royal Alliance’s philosophy. Our dynamic headquarters is based in
the heart of New York City’s financial district, where dedicated employees are trained to provide our 2,100 advisors
with impeccable service, enabling them to build even higher levels of income, growth and client satisfaction.
At Royal Alliance, our advisors are not just numbers, they are partners. Together, we achieve measurable success
by providing the best service and comprehensive support. Royal Alliance is where strong-willed, intensely motivated
advisors take that first red-carpet step to realize their greatest potential. For more information, contact Branch Office
Development at 866-849-7673, or www.royalalliance.com.

Aston Asset Management
Aston Asset Management LLC, headquartered in Chicago, Illinois, is a diversified institutional based investment
management firm. Our Subadvisers (investment managers) drive investment performance through rigorous and
disciplined institutional investment processes. Our investment managers follow highly structured investment processes
with clear valuation metrics that are designed to achieve style consistency.
We believe:
•
Disciplined investment processes should lead to consistent long-term investment performance with the
goal over time to produce superior returns to our benchmarks with less risk
•

Diligent portfolio risk management is critical to successful long-term wealth building

•

 e are unique in this total commitment to a distinct set of institutional investment processes, each striving
W
to drive performance while paying strict attention to risk controls, regardless of the market environment

Further we share with our investment managers a deep commitment to the highest ethical standards in all of our
business and client relationships. This dedication extends beyond investment management; consistent, reliable and
effective client contact is the defining feature of our service team. By always placing our clients’ interests first, we
make professional and resourceful client service an essential complement to our investment products.
To address your investment needs for today and tomorrow, we offer a broad selection of mutual fund products
and share classes for both individual and institutional investors. Separately managed accounts are also available in
a range of styles for direct accounts and sponsor programs. Consulting with you, we deliver solutions that you can
deliver to your clients.

Forum NY
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Century Securities Associates, Inc.
Century Securities, a subsidiary of Stifel Financial (NYSE ticker, SF), is affiliated with the clearing firm
and NYSE member, Stifel, Nicolaus & Company (our sister company). We are proud of our firm and the
substantial resources we can provide. Stifel Nicolaus was founded in 1890 and has a prosperous and proud
heritage. In addition to the services of Century Securities, our brokers also have access to all the products
and services of Stifel Nicolaus.

Claymore Securities, Inc.
Claymore Securities, Inc. is a privately-held financial services company offering unique investment
solutions for financial advisors and their valued clients. In April 2007, Claymore established the exchangetraded fund (ETF) Group as a focused business unit with a dedicated sales force along with product and
marketing support.
Claymore’s U.S. ETF Group surpassed the $1 billion mark in assets under management in just 10 months. Claymore
first entered the ETF market in September 21, 2006, with the launching of five ETFs; as of February 29, 2008 the ETF
Group has 29 ETFs that trade either on the American Stock Exchange (AMEX), New York Stock Exchange (NYSE) or the
New York Stock Exchange Arca (NYSE Arca).
As of December 30, 2007, Claymore entities have provided supervision, management, servicing or distribution on
approximately $18.5 billion in assets through closed-end funds, unit investment trusts and exchange-traded funds.
Claymore Advisors, LLC, an affiliate of Claymore Securities Inc., serves as investment adviser to the ETFs. For more
information on Claymore Securities, Inc. please visit www.claymore.com.

Direxion Funds
Direxion Funds (formerly Potomac Funds), managed by Rafferty Asset Management, LLC, is a major provider of
leveraged index and alternative-class mutual fund products for investment advisors and sophisticated investors who seek
to effectively manage risk and return in both bull and bear markets. Founded in 1997, the company has approximately
$1.5 billion in assets under management. The company’s business model is built on continuous product innovation,
exceptional customer service and a commitment to building strategic relationships with a focused group of distribution
partners. For more information, please visit www.direxionfunds.com.

FBR Mutual Funds
At FBR Mutual Funds we believe that quality mutual fund products begin and end with a
consistent investment approach and discipline. Our Funds strive to give investors diversified
exposure to segments of the market that offer long-term potential for growth. We attempt to
uncover companies that believe in what we believe – that durable equity returns are driven by consistent profitability.
Consistent profits begin with conservative accounting, an aversion to debt, a low cost operating structure, an
uncomplicated business plan, and an overall philosophy of building for the long-term.
The FBR Funds are in sum about respecting your money. We understand the capital markets are not always
favorable and we strive to preserve capital during those turbulent times. We believe losing less money in difficult
markets is more important than making the most in rising ones. We continue to diligently seek new investment
opportunities without undue risk. Our goal is to give your money the best chance to achieve returns that are balanced,
mindful of the downside and sustainable over the long-run.

Hodges Capital Management
Don and Craig Hodges lead the Hodges Capital Management portfolio management team. HCM is the
investment advisor to their two mutual funds. Their mission is to find great companies whose shares have strong
potential to appreciate. The HCM team’s extensive experience in the financial investment industry brings vision to
the funds’ management. Find more fund information at www.hodgesfund.com.
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Integrity Life Insurance Company
In business since 1966, Integrity Life Insurance Company is headquartered in Cincinnati, Ohio and
operates in 46 states and the District of Columbia. National Integrity, a wholly owned subsidiary formed
in 1968, is based in Goshen, New York and operates in Maine, New Hampshire, New York and Vermont.
Each markets variable annuities, fixed annuities and immediate annuities through broker-dealers, independent agents
and independent financial planners.
Together, Integrity and National Integrity have more than $6 billion in assets under management and hold the
following ratings:
•

A.M. Best A++ for Superior financial strength, operating performance and market profile (highest of 16 ratings).

•

Standard & Poor’s AA+ for Very Strong financial security characteristics (second highest of 21 ratings).

•

Fitch AA+ for Very Strong insurer financial strength (second highest of 24 ratings).

Integrity and National Integrity are member companies of Western & Southern Financial Group®, a FORTUNE
500 company and one of only 11 life groups in the world to earn Standard & Poor’s AA+ rating or higher.

James Investment Research, Inc.
James Investment Research, a 35-year old, $2.1 billion boutique in Alpha, OH (a suburb of Dayton),
offers the following no-load James Advantage Funds via all major platforms at no transaction fee:
•

James Balanced: Golden Rainbow Fund (GLRBX)

•

James Equity Fund (JALCX)

•

James Mid Cap Fund (JAMDX)

•

James Small Cap Fund (JASCX)

•

James Market Neutral Fund (JAMNX).

JIR’s investment philosophy is that capital preservation in down markets is far more important in creating and
maintaining real wealth than peer-besting performance in up markets. The hallmark of the Firm is its disciplined,
independent research. Analysts follow over 8,000 stocks on a monthly basis with information on more than 200
data items. Using proprietary and time-tested techniques, JIR quantitatively ranks stocks based on positive and
growing earnings, management confidence and, preferably, Wall St. neglect. They seek stocks exhibiting relative
price strength but still trading at bargain prices based on classic value measures. Extensive qualitative research is
then done on those stocks well-ranked by the model, before a simple majority vote of the Investment Committee
(in reverse order of seniority) places the stock on the Buy list. While any Investment Committee member may call
for a qualitative review of any holding for any reason, a review is mandatory when a holding’s ranking by the JIR
model falls out of the top quintile. Employing this methodology with discipline for the past 35 years, the Firm is
proud of its track record, available at www.jamesfunds.com.

PENSCO Trust Co.
Since 1989, we have focused solely on helping investors and professionals discover new ways
to invest retirement funds outside the stock market for greater retirement wealth potential. PENSCO
Trust is a regulated, non-depository trust company providing custodial and administrative services
for self-directed IRAs and retirement accounts, and a national leader providing knowledge, integrity
and premier service to our clients and the retirement industry. PENSCO Trust provides the education and the tools for
clients to choose the IRS-permitted investments that best work for them, rather than pointing clients toward specific
investments. As an additional level of service to our clients, we maintain a referral network of professionals – real estate
and mortgage professionals, financial advisors, attorneys and tax specialists – who have taken advantage of our free
tools and ongoing educational resources to incorporate an understanding of self-directed IRA investing into their
businesses. The combination of our in-depth knowledge of industry regulations, time-tested experience through
countless types of investment transactions, and state-of-the-art, proprietary accounting system allows us to give
clients maximum flexibility in selecting investments, utmost confidence in our stewardship, and premier client service
every step of the way.

Forum NY
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ProFunds Group
ProShares offers a family of 58 ETFs that provide built-in short or magnified exposure to well-known
indexes, ranging from broad small-, mid- and large-cap indexes to sectors and even international benchmarks. In addition to ProShares ETFs, ProFunds Group manages ProFunds mutual funds, the nation’s
largest lineup of indexed mutual funds.1 Since 1997, ProFunds has provided mutual fund investors with
access to innovative mutual fund strategies, including funds that seek to magnify daily index performance and funds
that seek to increase in value when markets decline. ProFunds Group describes the portfolio managers common to
ProFund Advisors LLC, advisor to ProFunds mutual funds and ProShares Advisors LLC, advisor to ProShares ETFs.
1. Source: Lipper October 6, 2006. Lipper defines an “indexed fund” as an open-end mutual fund (not an Exchange Traded Fund or ETF) that falls into
one of the following subcategories: pure index, enhanced index or index-based. The majority of ProFunds are categorized by Lipper as enhanced index
funds. ProShares ETFs are distributed by SEI Investments Distribution Co. (SEI), which is not affiliated with any ProFunds Group affiliate. ProFunds mutual
funds are distributed by ProFunds Distributors, Inc. (PDI). SEI and PDI are not affiliated.

SmartGrowth Mutual Funds
Hennion & Walsh Asset Management (H&WAM), a registered investment advisor with principal offices in
Parsippany, NJ, developed a diversified growth investment process that incorporates exchange-traded funds
(ETFs) with the principles of asset allocation. The foundation of this approach rests on a series of asset allocation
funds built on freshly constructed benchmarks. To formulate dynamic benchmarks and create new mutual funds
specifically designed to deliver risk/reward optimization, H&WAM partnered, on an exclusive basis, with Lipper (a
Reuters Company), a globally recognized, leading provider of fund data and analysis. On June 1, 2007, three SmartGrowth® Lipper ETF Mutual Funds were launched. They are as follows: SmartGrowth® ETF Lipper Optimal Growth
Index Fund (“LPGAX”), SmartGrowth® ETF Lipper Optimal Moderate Index Fund (“LPMAX”) and SmartGrowth®
ETF Lipper Optimal Conservative Index Fund (“LPCAX”). For more information on the SmartGrowth® Mutual
Funds, please visit www.smartgrowthfunds.com. For more information on Hennion & Walsh Asset Management,
please visit www.hennionandwalsh.com.

U.S. Wealth Management
U.S. Wealth Management, Inc. (USWM) is a private, independent company based in Braintree,
Massachusetts. Established in 1997, USWM has developed into a one-stop financial service provider
focused to support all of the needs of the advisor.
USWM provides support, guidance, marketing and sales training, and implementation support for four primary
business lines: Comprehensive Financial Planning, Fixed Insurance, Fee-based Asset Management, and Securities.
We offer the products and programs to support your needs; you have the freedom and flexibility to manage and
support your clients.
In addition to the successful TRURO™ platform (comprised of 7 disciplines of risk management), USWM has
partnered with leading companies to offer over 6,000 MFs, Exchange traded funds, as well as numerous separate
account managers that you can select to service your client’s specific needs. In addition, USWM offers programs
of education, training and personal coaching designed to enable you to confidently provide your clients unbiased,
professional advice on a wide range of financial subjects, including:
•

Financial Planning

•

Investment Management (TRURO and 3rd Party Asset Management relations available)

•

Retirement / Exit Planning

•

Education Planning

•

Risk Management and Insurance

•

Estate Planning

•

Business SuccessionPricing & Contact Information – www.uswealthcompanies.com/AffiliateProgram

To discuss our pricing model and to find out if we are the right financial service partner for your practice, or to
learn more about how our proven program can help you confidently take your practice to the next level, contact Dan
O’Neil, Director of Recruiting at 781-849-9200 x244 or by email at doneil@uswealthcompanies.com for a consultation.
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Save the Dates!

Top Advisers 2009
Nominations open on May 1, 2008
on.reutersadvicepoint.com/ta2009

Upcoming Reuters AdvicePoint Conferences
June 3, 2008: Forum CA – Hyatt Regency, Long Beach, CA
October 23, 2008: Forum 2008 and Top Advisers Gala Dinner – Hilton Rye Town, Rye Brook, NY
December 3, 2008: Forum TX – Hyatt Regency, Houston, TX
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